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MAINE REAL ESTATE COMMISSION 

CONTINUING EDUCATION COURSE SCHEDULE 
Last Updated  March 18, 2020 

Maine licensees renewing an active real estate license are required to complete a total of 21 clock hours of 
approved continuing education prior to renewal of the license.   The hours must include 3 hours for the core 
requirement.  Please note that the date your license is due for renewal determines which core course you are 
required to complete.  See the Core Course Provider list on the last page of this report for more information in 
that regard. 

The Real Estate Commission has received notification that the following courses will be offered on the dates 
indicated. All courses on this list are approved by the Commission for the number of hours indicated and may be 
applied to the renewal or activation requirement for real estate licensees.  

Other courses may be approved for which the Commission has not received scheduling information. You may 
contact the Commission at 624-8518 if you have questions about a course that does not appear on this list. 

Contact the course provider for information about fees, registration procedure, time and location of a course.   

 

03/24/2020 
Managing the Home 
Inspection  

3 Auburn 
Preferred Systems, Inc. 
(814) 456-0406 
megan@preferrededucation.com

03/26/2020 
Title, Title Insurance and 
Closing Issues 

3 Westbrook 
Hopkinson and Abbondanza 
Irene.Oldfield@bangor.com  

04/01/2020 
Advanced Title Insurance 
Issues 

6 Portland 
National Business Institute 
(800) 930-6182 
www.nbi-sems.com  

04/01/2020 -
04/04/2020 

CI 102: Market Analysis for 
Commercial Investment 
Real Estate 

18 Chicago, IL 
CCIM Institute 
(800) 621-7027 
www.ccim.com/cren 

04/01/2020 -
04/04/2020 

CI 104: Investment 
Analysis for Commercial 
Investment Real Estate 

18 Chicago, IL 
CCIM Institute 
(800) 621-7027 
www.ccim.com/cren 

04/08/2020 
Due Diligence in Buyer 
Brokerage 

3 Bangor 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

04/08/2020 Fair Housing 3 Bangor 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

04/08/2020 
Due Diligence in Buyer 
Brokerage 

3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

04/08/2020 
Do You Know What You 
Don’t Know? 

3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

04/22/2020 
The Real Estate Game: A 
Capstone Course 

3 Bangor 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

04/22/2020 
The Real Estate Game: A 
Capstone Course 

3 Augusta 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

04/22/2020 What Hat Am I Wearing? 3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

04/22/2020 
Ethical Behavior in the 
Real Estate Business 

3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 



 
Page 2 of 6

05/06/2020 
Transaction 
Troubleshooting 

3 Bangor 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

05/06/2020 
Core Course for Brokers 
and Associate Brokers – 3 

3 Bangor 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

05/06/2020 
Business Models and the 
Real Estate Consumer 

3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

05/06/2020 
What Should I do in this 
Situation? 

3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

05/07/2020 
Maintaining the Property 
Value of Lakeshore 
Properties in Maine 

3 Bridgton 
Lakes Environmental Association 
alyson@mainelakes.org  

05/14/2020 
Maintaining the Property 
Value of Lakeshore 
Properties in Maine 

3 Belgrade 
Lakes Environmental Association 
alyson@mainelakes.org  

05/20/2020 
Multiple Offers – The 
Licensee’s Role 

3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

05/20/2020 
What Did You Really Mean 
to Say? 

3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

06/03/2020 
What Should I do in this 
Situation? 

3 Bangor 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

06/03/2020 
Widen Your Vision When 
You List and Sell 

3 Bangor 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

06/10/2020 
The Real Estate Game: A 
Capstone Course 

3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

06/10/2020 
Ethical Behavior in the 
Real Estate Business 

3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

06/24/2020 
Seller Brokerage in a 
World of Buyer Brokerage 

3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

06/24/2020 Personal Assistants 3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

07/08/2020 
What Did You Really Mean 
to Say? 

3 Bangor 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

07/08/2020 
Multiple Offers – The 
Licensee’s Role 

3 Bangor 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

07/22/2020 Offers and Counter Offers 3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

07/22/2020 Who Bet Their License 3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

08/02/2020 
Commercial Real Estate 
Negotiations 

7 Chicago, IL 
CCIM Institute 
(800) 621-7027 
www.ccim.com/cren 
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08/05/2020 
Ethical Behavior in the 
Real Estate Business 

3 Bangor 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

08/05/2020 
Seller Brokerage in a 
World of Buyer Brokerage 

3 Bangor 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

08/05/2020 
Deeds, Descriptions and 
Due Diligence 

3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

08/05/2020 
Transaction 
Troubleshooting 

3 Westbrook 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 

10/13/2020 
Ethical Behavior in the 
Real Estate Business 

3 Bangor 
Arthur Gary School of Real Estate 
 (207) 856-1712 
www.arthurgary.com 
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MAINE REAL ESTATE COMMISSION 
DISTANCE EDUCATION COURSE PROVIDERS 

March 18, 2020
 

The providers listed below offer Commission approved distance learning (correspondence) courses. 
Contact the provider for a list of titles offered.  All the courses offered by a provider may not be approved 
by the Commission.  You should ask the provider whether a course has obtained Commission approval 
before purchasing. You may also contact the Commission at 207/624-8518 if you have questions about a 

course.  

Contact the provider for information about courses and registration. 

SCHOOL/PROVIDER CONTACT  PERSON TYPES OF COURSES 
 
 
Aldrich & Associates LLC 
 

Shannon Aldrich 
(603) 502-7660 
www.therealestateclass.com 

Correspondence  

   
 
Arthur Gary School of Real Estate 
 

Diane Jenkins 
 (207) 856-1712 
www.arthurgary.com 

Internet & 
Correspondence  

 
 
@ Your Pace Online, LLC. 
 

(877) 724-6150 
www.ayporealestate.com  

Internet 

   

McKissock, LP 
1 (800) 328-2008 ext. 216 
www.mckissock.com 

 
Internet & 
Correspondence 

   
OnCourse Learning Real Estate 
 

(800) 532-7649 
www.careerwebschool.com 

Internet 

   

The CE Shop, Inc. 
 (888) 827-0777 
www.theceshop.com 

Internet 

 

The Real Estate Learning Group 
(800) 796-5308 
www.trelg.com 

Internet 

 

Training Cove 
(480) 517-1000 
www.trainingcove.com  

Internet 
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MAINE REAL ESTATE COMMISSION 
CORE COURSE PROVIDERS 

Updated March 18, 2020 

CORE COURSE REQUIREMENT 

Effective April 1, 2019 the Real Estate Commission core course requirement is dependent upon your license type as 
follows: 
Designated Brokers: “Core Course for Designated Brokers – 3”  
Brokers and Associate Brokers: “Core Course for Brokers and Associate Brokers – 3”  
 
 

SCHOOL/PROVIDER  CONTACT PERSON PHONE
  
  
Aldrich & Associates LLC 
Portsmouth, NH 

 Core Course for Designated Brokers – 3 
 Core Course for Brokers and Associate Brokers - 3

Shannon Whaley 
(603) 502-7660 
info@therealestateclass.
com  

   
ARTHUR GARY SCHOOL OF REAL ESTATE 
Westbrook,  ME    

 Core Course for Designated Brokers - 3 
 Core Course for Brokers and Associate Brokers – 3 
 

Diane Jenkins 
(207) 856-1712 
www.arthurgary.com 

   
Edith Fontaine 
Falmouth, ME 

 Core Course for Designated Brokers – 3 
 Core Course for Brokers and Associate Brokers – 3 

 

Edith Fontaine 
(207) 749-8963 
Edie@LocationsInMaine.
com  

   
@ YOUR PACE ONLINE, LLC. 

   

 Core Course for Brokers and Associate Brokers - 3* 

 Core Course for Designated Brokers – 3* 

Tim Bell 
(877) 724-6150 
www.ayporealestate.com 

   
THE CE SHOP, INC.  
Greenwood Village, CO 

 Core Course for Designated Brokers - 3* 

 Core Course for Brokers and Associate Brokers - 3* 
 

Hillary Keyes 
(888) 827-0777 
www.theceshop.com 

   
MCKISSOCK, LLC 

 Core Course for Designated Brokers – 3* 
Jackie Vincent www.mckissock.com 



 
Page 6 of 6

 Core Course for Brokers and Associate Brokers - 3* 

   
Monika McGillicuddy 

 Core Course for Brokers and Associate Brokers – 3 
 

Monika McGillicuddy 
 

(603) 548-7728 
realtormonika@gmail.co
m 

   
Portland’s Choice Realty 

 Core Course for Brokers and Associate Brokers - 3 
Rachel Cooney (207) 878-8035 

   
Thomas S. Coward and Associates, PC 
South Portland 

 Core Course for Brokers and Associate Brokers – 3 
 Core Course for Designated Brokers - 3 

 

Thomas Coward (207) 329-8637 

   
THE REAL ESTATE LEARNING GROUP 
Westbrook,  ME 

 Core Course for Designated Brokers – 3 

 Core Course for Designated Brokers – 3* 

 Core Course for Brokers and Associate Brokers – 3* 
 Core Course for Brokers and Associate Brokers - 3 

Christy Arnett 
(800) 796-5308 
www.trelg.com  

* Offers distance learning version of course.   
 

 


